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WHAT IS THIS CLASSY

This First Time Homebuyer Workshop is designed to empower and guide
you through the exciting journey of purchasing your first home.

In this workshop, participants will gain a solid understanding of the
fundamental principles and essential steps involved in the homebuying
process.




HOMEOWNERSHIP
[T REALLY [S THAT GOOD!

Financial Benefits

e Think long term vs. short term e Tax benefits

e Build generational wealth through real o Mortgage Interest
estate o Property Taxes

e “Forced savings account” - depositing o Tax free capital gains for primary
into equity monthly residence appreciation

e Fixed monthly housing expense



HOMEOWNERSHIP
[T REALLY [S THAT GOOD!

Psychological Benefits

e Housing stability = lower stress

o No more worrying about your rent going up

e Children can often experience a higher sense of security
e Control of your aesthetic environment

e Peace of mind knowing you have a rainy day fund in equity



FIND YOUR
“HOME TEAM” OF EXPERTS

Experienced Real Estate Agent

Knowledgeable Mortgage
Professional

Trusted Insurance Agent

HOW TO &

OO0

COMPLETE THE

EG

MORTGAGE PRE-APPROVAL

Submit the Loan Application

Collect all Necessary
Documentation

Explore Loan Options

N

CONSULT WITH
YOUR REAL ESTATE AGENT

What's available?

Where do | want to live?

When can we start looking?



FINDING THE RIGHT HOME

Tour areas and
communities you're
interested in

Decide what is most
important to you in
a home

View homes so you
can understand
what is available

~Location -Size

-Community -—Parking
-Style -Age of home




BUYING YOUR FIRST HOME:

5 THINGS TO KNOW

Rent v Buy Do's & Don'ts Credit Savings

Consider the pros Learn the key Do’s Check your credit Know how much
and cons of renting and Don’ts as you score with aloan money you’ll need
versus buying. get ready to buy. officer. to cover closing

costs and down
payment.

Income

Understand how
much income
you’'ll need to

cover a monthly

housing payment.



BUYING YOUR FIRST HOME:
5 THINGS TO KNOW

1 Rent vs Buy

Total Rental Expenses  $196,094

When does buying make
financial sense?

RENT

Living expenses are a part of life. Why not
turn this expense into a savings account
through home ownership? With little or no
money down options, you could start today.

Rent & Insurance YR 1 [E5IG1:]0]
Rent & Insurance YR 9 $2.031

BUY

Based on historical data, the longer you
own a property, the more you gain. This is a
-year comparison. See back for a projected

breakdown of costs and gain years 1-10.

$9,143 Cash Flow Gain (cash out of pocket)

$44,084 Principle Reduction Gain

$154,372  Appreciation Gain

Total Net Gain 4@

(intercap

-

E@?ﬂ'e} 937 Total Net Gain after all expenses

_

Ask us about little and no money
down options for first-time buyers




RENT VERSUS BUY

4 Buying $5_00,000 vs. Renting B

Estimated Cashflow
RS Wy o oo e e LO TO PROVIDE
Monthiy P & %2963 $2,669 %3572

: $£590 $40 $54
Maint. & Repair $100 $0 $0

23654
-z Inlnininindl
$263,745 $226,286 al ) o
APH Amnual Rental Increase ! 2 } i
.20 rlainal Loan Amount $475,000

et § Yoar $603,928 Remaining Principal B $436,537
1 2 3 4 5 & 7 8 9 10

Init@al Closing Costs -54.000 Appreciation Gain $103.928
Cashflow Difference 237460 Amorization Gain £38.,463
Cost To Sell -$36,236 Tax Benefit’ $4.818

=

LENDER
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Years

Cashflow Difference

Appreciation Gain

57 7

Cost To Sell £36,236 Tax Benefit’ $4.818 - ]
Heal Estate Commission: 6% Standard Deduction $27,700 in 22% Tax Bracket Benefit Above 516,296
n 603928 Future Value after & Yoar: Standard Deduction alter & Years . o



BUYING YOUR FIRST HOME:
5 THINGS TO KNOW

AEU\IVI
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Do deposit your paychecks and other earnings
into a bank account.

Pay your bills on time.

File your taxes.

Speak to with me to receive a Pathway to
Qualification plan, including a credit check.

Don't quit your job or move to a variable income
position. For example, do not go from salary to
self employed, or contract status.

Don't apply for bankruptcy.

Don't make big purchases that could impact your
credit or debt to income ratio such as buying a
car or furniture on credit.



BUYING YOUR FIRST HOME:

Do s & Don’ts e A 620 or higher credit score is
recommended. Though, there are also

A

5 THINGS TO KNOW

O e Credit scores you see on free sites are

not the same as the credit score you'll
get when you apply for a loan.

options for lower credit scores.
450"}. lit Score
e You can get a free credit report from

your loan officer.

e Once you have a credit report, your loan
officer can give you personalized
guidance on how to improve your score,

If needed.



WHAT
FACTORS
DETERMINE

of Americans have
a Good FICO® Score
or Better

CREDIT
SCORE?




BUYING YOUR FIRST HOME:

5 THINGS TO KNOW

‘l Rent vs Buy
e Typical Closing Costs

— Seller and Lender Credit Options
. | Do’s & Don'ts

e Little and No Money Down Options
— Zero Down Options: USDA and VA

— Conventional: 3% down

° ‘ Credit Score

) — FHA: 3.5% down
® 4 Savings

e Down Payment Assistance and Grants



BUYING YOUR FIRST HOME:
5 THINGS TO KNOW

O
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e Steady Income
— Permanent full-time employment is best.

— Overtime, bonus and commission income can
be used by averaging the last 12-24 months.

— Self-employed or contract workers must
have a 2 year history.

o Affordable Monthly Payment

— If you take your total gross income x 45%
and then subtract your monthly payments,
the remaining is a good budget for your
house payment.



PATHWAY TO e oo
QUALIFICATION " ™ SIS e s

Intercap

LENDING

Intercap’s Pathway to Qualification assists buyers with a S, R S L D1 _

detailed plan to purchase their own home within a year. We're here to help you purchase a home. even if it takes some time
Your pathway to qualification may be shorter than you think.

It all starts with a financial planning meeting where we

will:

e Create a customized Buy vs. Rent report. Target Credit Score
Your average credit score (or combined average if purchasing jointly) can determine which type of
oan you can qualify for and the loan's interest rate.

e Run credit to determine if there are any steps you
can take to improve and what your target score is.

$ Target amount needed at closing

B N, L Ty Ay o e e o e . A Tl . TaL T T e T ¥ N S N TR A [N S TN S e . e el
VI Dy equirements may vary by loan program. You might be eligible Tor options needing

-

ttie or no money dow » AVErage aown payment is 67

L

e Determine how much in savings you need to have on % debt-to-income (DTI) target
hand. D11 requirements also vary by loan program, with some options allowing up to 50% DT, The most

important consideration 1s how much you can afford wathin your budget

it

e Breakdown your current income and expenses to see Other considerations for qualification
what monthly payment you can afford based on your
target DTI.




LOAN PROGRAMS

B ——
CONVENTIONAL




LOAN OPTIONS
2/1 BUYDOWN

$11,038 for

o BS%  eoToM ¥ mwwas L gsono00  $19247

total of $15,000

“1£0 TO PROVIDE”
AMN UPDATED RATE

SHEET

Year 3-30 $3,895




Standard
20% Down

Social Equity
Program

CHFA Down
Payment
Assistance

Social Equity
Program with
grant

©6.375%

6.25%

6.560%

LOAN OPTIONS

20% $8,000

$3,128

LO TO PROVIDE

5.069%

3% 3,000

$3,323

AN UPDATED RATE

6.954%

6.826%

»SHEEF

$3,000

$3,856

$100,195

Property

$-|5;-|85 must qualify

Includes a second
mortgage for $19,400
from CHFA towards
down payment and
closing costs

Includes a $25k grant
however the property
must qualify




DOWN PAYMENT SOURCES

GIFT IRA ACCOUNT HELOC
GIFTER LETTER NEEDS YOU CAN CASH OUT FUNDS HOME EQUITY LINE OF
TO BE SIGNED FROM YOU IRA CREDIT CAN BE USED
A" m
BANK ACCOUNT PROCEEDS FROM SALE OF DOWN PAYMENT 401K ACCOUNT
FUNDS NEED TO CURRENT HOME ASSISTANCE PROGRAM A LOAN FROM A
BE IN ACCT FOR CAN BE WIRED FROM ONE STATE GRANT PROGRAMS 401K ACCT IS

60 DAYS ESCROW TO ANOTHER CAN BE USED ALLOWED



DOWN PAYMENT HELP

WIHAT IS A DOWN
PAYMENT GRANT?

A grant is money that is offered to home buyers
based on income, area and qualifications. Most
programs do not require repayment on the grant
money as long as you occupy the home for 3
years.
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These programs have income limits and usually
require that you still put down a minimum of
$1000 of your own funds.



DOWN PAYMENT HELP

WIHAT IS DOWN
PAYMENT ASSISTANCIE?

Down payment assistance iIs generally a second mortgage
vetween 4% and 6% of the amount of the first mortgage.
~unds can go towards down payment and closing costs. It is
offered at zero interest and zero payments.

You just repay the second mortgage whenever you secscsscsccsscsses
refinance or sell the property.
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These programs have income limits and usually require that
you still put down a minimum of $1000 of your own funds.



WRHY YOU SHOULD USE THE

- Community Lending Program

OMONMONONO

AS A BUYER

Special Interest Rate Incentives

Do Not Have To Be A First Time Home Buyer

Eligible For 15 & 30 Year Fixed Mortgages

Can Be Paired With A 2/1 Buydown

Can Be Paired With FTHB Programs Such as

"Home Ready, Home Possible, Home One”

/ i
WHY YOU SHOULD USE THE

Communiry Lending Program

AS A SELLER

@ Can Advertise On Listings At No Cost To The Seller
@ Do Not Have To Be A First Time Home Buyer

@ Can Be Paired With Other Buyer Incentives

@ For Conventional Buyers Only

@ Home Qualifies For Program After Purchase,
So Buyer Can Use On Potential Refinance



CLOSING TIMES

25

e We can offer a 10 day
close for pre-approved 20
buyers in most cases.

15

DAYS

e Two weeks faster than
competition according
to Ellie Mae.

Intercap Lending Industry Avg.

TWO WEEKS FASTER THAN THE INDUSTRY AVERAGE!



QUICK CLOSINGS

21 Day Close Example
BDELY Day Day

Day jlia? Day
Loan Terms Inspection Property Appraisal Loan Availability Closing

7 days Resolution Insurance Deadline 19 days 21 days
11 days 12 days 17 days

10 Day Close Example

Loan Terms Property Inspection Appraisal Loan Availability Closing
3 days Insurance Resolution Deadline 9 days 10 days
6 days 7 days 7 days

*Gift funds: Gift letter executed once you are under contract. Gift donor wires funds directly to title.



BUILD
WEALTH

THROUGH

REAL ESTATE

By the time the average

American retires, 83% of
their retirement will come
from their home equity.

100%

80%

60%

40%

20%

0%

Home Equity 401k/Savings
HOMEBOT DATA



BUILDING A PORTFOLIO

-UNIT
668

$799,000
$2,
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FOR YOUR FIRST HOME!
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CONSIDER PURCHASING A MULTI
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HOMEBOT




