


UNCERTAINTY

STRESS
ANXIETY

FEAR

OVERTHNKING
AVOIDANCE
DIFFICULTY MAKING DECISIONS

BURNOUT

MOOD SWINGS
DEPRESSION



WHAT CAN WE CONTROL?

MIND & EMOTIONS
ACTIONS & HABITS

CHOICES
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BE INTENTIONAL




INTENTION STARTS AND ENDS
WITH SALES



PEOPLE REMEBRER
HOW YOU MAKE

THEM FEEL, NOT
WHAT YOU SAID

“People buy with their hearts, not with their heads”
- Gordon Bowen
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